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I just returned from a trip to South Africa.

I wanted to learn more about the market and to meet with specific contacts I have 
there. I came to two conclusions fairly early. Mining, for which South Africa is most 
famous, faces some tough challenges. For instance, miners must cope with rising 
electricity costs and unreliable power. (One refinery we visited has experienced a 
handful of costly power outages just since November. And they enjoy priority as  
one of the largest industrial sites around.) They also must tackle rising labor costs, 
among other difficulties.

These things might be fine if the stocks were cheap. But by and large, the market 
is probably fairly valued, with the possible exception of some commodity names, 
particularly in the platinum group metals (as I wrote to you in a May 27 email). Some  
of the best are tougher to buy because they are small or trade only in Johannesburg.

Still, South Africa is a great staging area to get access to the broader sub-Saharan 
African market. There are lots of opportunities of different shades in, for instance, 
Namibia and Angola (offshore oil and gas), Zambia (copper), Mozambique (agriculture) 
and even Zimbabwe — just as a partial list of highlights.

As to the latter, it was surprising to meet with a team of investment managers and 
directors of Imara and hear them talk so enthusiastically about Zimbabwe — or Zim,  
as they called it.

But first, a little more on Imara. It is an investment bank and asset manager with 
an expertise in sub-Saharan Africa. I was keen to meet with them. We met at Nelson 
Mandela Square in Johannesburg over lunch at the renowned Butcher Shop & Grill. 
There wasn’t a cloud in the sky, and we ate out in a covered veranda next to the square.

“Imara” is a Swahili word meaning “strong,” and Imara’s emblem is an African 
scarab beetle, which is capable of carrying 800 times its body weight. The Imara story  
is rooted in Africa going back to 1938.

As for Zim, it may seem crazy to invest in a country run by Robert Mugabe, an 
aging Marxist thug whose policies have brought the country to ruin. But the market  
is extremely cheap. The theory goes that the worst has passed and owning a basket of 
Zim stocks is a ticket to future wealth many times what you put in today.

Zim’s stock market is not among the biggest in Africa, but it has a depth and 
breadth of securities. Its first stock market opened in 1896 in Bulawayo to raise money 
for gold miners. But today, the market has 81 securities that do everything from 
manufacturing to pharma and all manner of stuff in between.
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Most stocks reported earnings growth of 40% last 
year. Imara forecasts 20% growth this year. Yet many 
stocks trade for low multiples of earnings, some as little 
as 2 or 3 times!

Zim, for all its problems, has a generous reserve  
of natural resources. In particular, it produces chrome, 
coal, diamonds, gold and platinum. It also enjoys a high 
degree of literacy among its people and, according to 
Imara, a dynamic private sector. (Imara’s website has a 
lot of information on Africa and ways to invest through 
Imara-managed funds. Worth checking out.)

While I traveled in South Africa, though, a broader 
theme emerged. I think it is the most compelling big-
picture theme on the continent. Perhaps it is best to 
illustrate with an anecdote.

A billionaire investor named Anand Burman controls 
a company called Dabur. This company makes consumer 
goods such as packaged honey and hair oil as well as 
medicines. It began in India, but is expanding in Africa.

This is significant because India is a huge market 
opportunity itself. Why go to Africa? As CEO Sunil 
Duggal put it: “The African market is the epicenter of 
our growth prospects for the future. The upsides in some 
of these markets are as much, if not bigger than India.”

It’s a telling comment. At least the minds behind 
Dabur have concluded they can sell a lot of honey  
and hair oil to African consumers. As to just how many 
consumers, there are many fancy guesses with numbers 
and assumptions that hide their unreliability. But the best 
way to see the African consumer in action is to look at 
the little stories. For example, one that sticks out in my 
mind is from Vijay Mahajan’s recent book Africa Rising.

He writes about a man and his family living in 
Nairobi on $400 a month. The family hardly sounds  
like much of a consumer group to get all worked up  
about, yet they buy food at a local supermarket, have  
a television set and a radio and several cell phones. The 

family manages to pay for private education for its three 
daughters. They took out a small loan to pay for solar 
panels that provide electricity to their three-bedroom 
home, which they own.

So you see, in Africa, your perspective needs serious 
recalibrating. It is easy to write off the continent as a 
basket case. But I think that would be a mistake. Many 
of the trends happening in other emerging markets are 
also happening in Africa. More people moving to cities. 
More people joining in the ranks of global consumers.

I saw this with my own eyes in South Africa. I visited 
a Fresh Stop convenience store at a Caltex gas station. 
The Fresh Stop was like a mini-grocery story offering 
fresh fruits and vegetables. It was clean and well attended. 
It was also busy. There are many more examples.

Anecdotal evidence paints a picture that bloodless 
statistics fail to capture. If you need further proof, dwell 
on the African operations of major companies. You will 
find them growing and very profitable. SABMiller, the 
giant brewer, for instance, recently reported brisk sales  
of beer in Africa — 20%-plus growth in some markets. 
And consumption is nowhere near saturation levels.

Or turning again to Imara, a report recently  
called sub-Saharan Africa “the last cement frontier.”  
It is a market in which prices are 200% above those in 
other emerging markets. Demand is huge, yet “Africa’s 
cement companies are cheap,” Imara opines.

No surprise, too, that China is all over Africa. 
It’s set aside billions for investment in farming and 
infrastructure. Trade with Africa was only $10 billion  
in 2000. Last year, it topped $129 billion. Africa supplies 
the Chinese with much-needed raw materials, including 
oil. All that money sloshing around means more Africans 
using banks, grocery stores, cell phones and the like.

How to play such a cornucopia of opportunities?  
As you might expect, I have a favorite. Read on…
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BETTING ON THE INEVITABLE
On my first full day in Johannesburg, I made my  

way over to Melrose Arch. This is a relatively new area of 
wide streets and sidewalks. There are cafes and restaurants 
and stores. I was early for my meeting, so I stopped in on 
one of the wine shops and bought a bottle of wine. The  
experience was like what you would experience in any better  
wine store in the world — except that I got a very good 
South African cabernet for about $10.

I then headed over to meet with Francis Daniels,  
who manages the Africa Opportunity Fund. We had a 
good chat about investing in South Africa and greater 
sub-Saharan Africa. And his fund is my favorite way  
to play Africa.

“I look for trends that I know are going to happen,” 
Francis told me, “unless there is a nuclear explosion 
or something. Things are that inevitable. So… I like 
consumer finance. I like retail. I can say with confidence 
that eventually, blacks will have the same access to 
consumer products as anyone else. That’s a trend that’s 
unfolding now.”

The best way to see that is to look at specific 
companies. We looked over some of his largest 
holdings…

He owns African Bank, for example. It has 
“wonderful financial ratios,” Francis related. It has a 
capital base that is stocked with 20% equity (most U.S. 
banks never top 10%, and, hence, often get in trouble). 
It is also very profitable. “Blacks are underserved,” Francis 
goes on, “and you can command above-market rates.”

Even here, though, you can see how things have 
changed. Francis Daniels has owned African Bank for  
10 years. In 2001, it was charging 80% interest rates. 
The argument then was that blacks had no credit history. 
But now they’ve collected the data, and competition too 
has done its part. Francis showed me an ad in which they 
now they charge 11% to finance furniture purchases. It 
may seem high, but remember where they started from.

“Blacks have had very little access to credit,”  
Francis says. “They still have very little credit. But they 
have been at it for only 20 years or so. Over time, it  
will normalize — that’s what we’re betting.”

The fund’s second largest position is Shoprite,  
the largest South African food retailer, with over  
1,100 stores in 16 countries in Africa. It serves over  

14 million shoppers annually. While I was on my  
trip, I heard this name come up at least three different 
times as an investment idea. And if I could recommend  
it, I would. But it is not easy to buy Johannesburg- 
listed stocks. (There is a Pink Sheets version, but it  
trades infrequently.)

Francis owns the shares in Zambia; it trades at half 
the price there even though it is the same security. This 
then, is another reason to buy the fund. Francis will  
ferret out deals you could not find on your own.

His largest position is Sonatel. Cell phones  
are big in Africa. Ten years ago, there were maybe 10 
million users. Today, there are 540 million cell phone 
users. Sonatel is a fast-growing mobile phone provider 
in Senegal and neighboring countries. It used to be state 
owned. “They had a monopoly,” Francis says, “and 
managed to lose money.” But today, Sonatel serves  
as a case study for what you can buy in Africa.

Sonatel is the second most profitable telecom in 
Africa, with net profit margins of 31%. It has a sizable 
market cap of $3.7 billion and a price-to-earnings ratio  
of only 10 and pays a 6.7% dividend yield. Sonatel 
has little debt and over 10 million subscribers. France 
Telecom also serves as watchful owner, with 42% of the 
shares. It is an example of what the Africa Opportunity 
Fund seeks out: a company with high returns on assets  
at a cheap price.

He also owns bonds in Old Mutual. This is Africa’s 
largest life insurance company. The bonds pay 16–20% 
and enjoy a thick cushion of protection. This position 
is nearly 13% of the fund. In fact, the fund focuses on 
its best ideas: Sonatel, Shoprite, African Bank and Old 
Mutual represent about half of the portfolio.

The rest of the portfolio is a smorgasbord of 
opportunities: a brewery, a rubber plantation, a leading 
media company and a stake in AICO. The latter is the 
controlling shareholder of Seedco, which makes seeds 
crucial to improving African agriculture.

In Africa, it pays to be a stock picker, because 
fortunes of companies and economies can diverge  
widely. Francis tells the story of buying Nigerian debt 
and making 35% during a time in which the Nigerian 
market fell 48%! There is also opportunity for arbitrage, 
or buying the same thing in a cheaper market (as Francis 
has done with Shoprite in Zambia).

Lots of exciting opportunities, but not the kind of 



 4 WWW.AGORAFINANCIAL.com July 2011

thing I can tackle myself. I love the story emerging in 
Africa, and I hope to go back again. But it is a massive 
and complex opportunity best left to people who live  
in those markets full-time.

Francis Daniels does that. He has 16 years of 
experience investing in Africa. He is steeped in the  
picky value investing tenets set out by the great Benjamin  
Graham in the 1930s. And the Africa Opportunity Fund,  
as a team, has a great track record. If you’d put $1,000 
with them beginning in 2003, you’d have had nearly 
$6,000 by the end of 2010. That includes a pretty 
difficult period for most investors. Finally, they eat  
their own cooking. About 25% of the fund’s capital  
is their own money.

The Africa Opportunity Fund is a great way to  
play South Africa (which is about a third of the fund) 
and broader Africa. The fund trades on the London 
Stock Exchange under the ticker AOF. Use a limit order 
and pay no more than net asset value, currently about 
$0.92. The fund trades for $0.83 as I write. Then just  
sit on it for years as the African inevitables play out.

By the way, I hope enjoyed my weekly emails I 
sent to you from South Africa. They give you more of 
a feel for the place, along with some other investment 
observations. But for the rest of this issue, I want to  
focus on another pair of opportunities …

TURNING TRASH INTO CASH
The new idea I have for you elegantly fits the  

times we live in. It is hard to imagine anything but a 
very bright future for it. It ties right into national energy 
security. It helps combat carbon emissions. And the 
business itself prints cash, has hard-to-replace assets  
and passes our CODE tests with ease.

Covanta (CVA:nyse), headquartered in New Jersey, 
is an alternative energy company that works. It turns garbage  
into electricity. For every ton of waste CVA shoves into its  
incinerators, it generates 500–700 kWh of electricity. For 
every ton of waste, it also recycles 50 lbs. of metal. When 
CVA gets through with it, all that’s left is a small pile of 
ash, about 10% of what came in.

The basic business model is pretty simple. 
Municipalities and others pay CVA to dispose of trash. 
CVA incinerates it, creates steam and generates power. 
CVA sells the electricity to utilities. It also retrieves 
metals, which it sells to recyclers. So CVA earns money 

in three ways: from fees for processing trash, the sale of 
electricity and the sale of recycled metals.

The business does a lot of good while making  
money for CVA and its shareholders. It reduces the  
need for landfills, as it cuts the physical size of the waste  
by 90%. It also generates clean, renewable energy.

CVA dominates this business. It has over two-thirds 
of the U.S. market, with 41 facilities in North America. 
CVA already processes about 5% of U.S. waste and about 
5% of nonhydro renewable power.

There is plenty of room to grow here and abroad. In  
Germany, for example, companies like CVA produce 32%  
of the electricity; in Denmark, 51%. CVA is expanding 
in the U.K., where it has several project proposals. CVA 
has 10 projects in its pipeline with a total value of over 
$3 billion. As these awards hit, they should be catalysts 
for the stock.

But the key appeal here is reliable homegrown energy 
that is clean and renewable. Electricity prices are bound 
to rise over time as we clamp down on coal and increase 
pollution controls. CEO Tony Orlando, for example, 
recently talked about the Tennessee Valley Authority’s 
mothballing of 18 coal-fired boilers. TVA plans to spend 
$5 billion on new pollution controls, which ought to 
result in higher electricity rates.

Second, CVA ought to do pretty well in an 
inflationary environment. “About half of our waste and 
energy revenue is directly linked to an inflation index,” 
Orlando noted. “We expect to at least maintain margins, 
so higher inflation will help grow the bottom line.” 
Rising fuel costs also widen CVA’s advantage over  
long-haul landfill disposal.

The stock is also cheap, as I’ll get to below. But 
there is another thing that happened recently that made 
me pay attention. CVA has begun to return money 
to shareholders. Less than a year ago, it paid a special 
dividend and began to buy back stock. Since then, CVA 
has returned to shareholders about $390 million. It has 
bought back 6% of its stock already and continues to 
buy back shares. On March 14, it implemented its first 
regular dividend of 7.5 cents per quarter, or 30 cents  
per share annually.

As Orlando put it, “While our development  
pipeline represents the best use of our capital, we have 
the ability to return capital as well, especially before our 
development pipeline transitions into active construction 
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projects.” CVA was able to return all that money to 
shareholders while keeping debt flat.

I believe the company is just entering a phase in 
which it has built up enough of a critical mass that it will 
generate more cash than it can use. We should see more 
buybacks and more dividends, even as CVA continues to 
grow its business. That should make for a very rewarding 
investment over time.

Cheap? — As long as you pay no more than $20  
per share for CVA, you are paying no more than 10 times 
free cash flow. CVA reliably has cranked out about $300 
million in free cash flow per year (or about $2 per share), 
even through difficult times, as this next chart shows:

As a handy rule of thumb, paying less than 10 times 
a reliable and growing free cash flow is a sure-footed way 
to make money in stocks over time. You have that chance 
here. CVA is cheap on its free cash flow alone.

In addition, CVA is another company we can add 
to our list of names stacked with tangible assets that 
are difficult to replace. A 2,500 ton-per-day plant costs 
around $500 million in the U.S. and can take up to 10 
years from planning to completion. (Actual construction 
is only about three years.) CVA’s 11 owned facilities 
alone have a replacement value of $17 per share, by 
my estimate. This includes no value for the portfolio 
of service contracts or the other 16 facilities it runs but 
doesn’t own. CVA’s substantial asset base lends great 
support to the stock price.

Owners? — The management team owns 18%  
of the company. This includes a 10% stake by Chairman 
Sam Zell, the famed real estate mogul. The company 
also has other noteworthy large shareholders, including 

respected value shops Neuberger Berman (8%) and Third 
Avenue (6%). So we’ve got a good group with skin in  
the game.

Disclosures? — CVA’s public disclosures are excellent.  
The company is quite transparent in its communications 
with investors about how it will allocate cash. The business  
itself is also easy to understand. CVA passes muster here.

Excellent financial condition? — CVA has an 
excellent balance sheet, though it may not be apparent at 
first glance. CVA had $2.2 billion of debt at quarter-end. 
But $700 million is project debt. This is municipal debt 
raised to finance the construction of the facility. As part 
of that contract, the municipality also pays a fee used to 
retire the debt over time. Once the debt is fully repaid, 
the fee will also go away. For accounting purposes, 
project debt sits on CVA’s books, but the nature of  
this debt makes it low risk.

You also can’t ignore those copious and reliable  
free cash flows. CVA will also enjoy a further infusion of 
cash soon. It’s selling noncore assets in India that should 
bring $270–290 million. With the proceeds, CVA plans 
to return at least $100 million to shareholders. In short,  
I am very comfortable with CVA’s financial condition.

I recommend shares of Covanta up to $20 per share.  
A few years ago, the stock hit almost $30 per share. I 
think with its project pipeline, buybacks and dividends,  
it could well surpass that old high in the next few years. 
As usual, I’ll share more details of the Covanta story as 
we move along.

Recommendation: Buy Covanta (CVA:nyse) up to 
$20 per share.

THE SHALE GAS REVOLUTION
Imagine this scenario: There are 10 people in the 

business of making cupcakes. The cupcakes sell for $1 in 
the marketplace. Everyone gets the same price. However, 
it costs our cupcake makers more than $1 to make 40% 
of the cupcakes.

Now, you tell me: What happens to this “industry” 
over time?

The answer is one of three things must happen: 
The price of cupcakes goes up, people make fewer high-
cost cupcakes or both. People don’t like to lose money, 
and unless you are the U.S. government, you can’t lose 
money for long.
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This is a simplified portrait of the natural gas 
industry today. According to a recent study by the 
consulting firm Wood Mackenzie, 40% of the natural  
gas produced in the U.S. last year didn’t meet break- 
even prices for the people who produced it.

That is the best reason to be bullish on natural  
gas. Of course, natural gas producers have costs all over 
the map, as you would expect. According to Lippman 
Consulting, in the Eagle Ford Shale in Texas, you need 
a natural gas price of only $1.60 to make it attractive, 
because that gas comes with liquids, like butane, that 
you can sell for a high price today. But the Woodford 
and Haynesville shale plays need $7.05 and $6.75, 
respectively. Many conventional basins need even  
higher prices.

In these wrinkles and folds are opportunities. I  
think the key is to own the low-cost guys, as we do. Think  
about the cupcake example. If you bet on the guy who 
can make cupcakes for a quarter, you almost can’t lose.

So natural gas looks too cheap when you look at 
what it costs to produce so much of it. But that alone is 
not what makes natural gas a great buy now. Low prices 
stimulate demand. And there is a lot of demand coming.

I see it in the papers nearly every day. Just recently, 
GE said it would make “a big bet on natural gas” as 
a fuel for power generation. GE will invest heavily in 
natural gas turbines and related equipment. The head of 
GE’s energy division said, “There has been a step change 
in the gas opportunity for power generation that makes  
it extremely competitive against other forms of power.”

That step change is the shale gas revolution.  
Simply put, shale gas is natural gas that lay trapped in 
rocks and was, for a long time, inaccessible. Then drilling 
technology found a way to crack it and get the gas out. 
Suddenly, we’re awash in natural gas, the price plummets 
and this is where we are today.

It’s hard to overstate just how revolutionary the 
whole thing is. Anne-Sophie Corbeau of the International 
Energy Agency summed it up well. “A few years ago, the  
United States was ready to import gas,” she said. “In 2009,  
it had become the world’s biggest gas producer. This is 
phenomenal, unbelievable.”

It is. America has a huge amount of this energy 
resource. More and more, we’ll turn to shale gas for 
energy. It’s already eating into coal’s market share, and 
more recently, it’s taking a bite out of alternative energy.

For example, the construction of new wind farms  
in the U.S. will decline next year because of competition 
from cheap natural gas. So says the CEO of the largest 
developer of wind projects in the U.S.: “Shale gas makes 
the production of electricity from other sources not 
attractive enough.”

As I say, the effects of shale gas have been 
revolutionary. Matt Ridley, the respected science writer, 
put out a report recently titled The Shale Gas Shock. It 
includes a wonderful foreword by Freeman Dyson, the 
renowned physicist and author. “The most important 
improvements of the human condition caused by new 
technologies are often unexpected before they happen 
and quickly forgotten afterward,” Dyson writes.

He relates the story of his grandmother, born around 
1850 in Yorkshire, England. To her, the most important 
technology to hit working-class homes when she was 
growing up was the introduction of wax candles, which 
replaced tallow candles.

“With wax candles, you could read comfortably 
at night. With tallow candles, you could not,” Dyson 
writes. “According to my grandmother, wax candles 
did more than government schools to produce a literate 
working class.

“Shale gas is like wax candles.” In short, 
revolutionary.

Of course, shale gas has accumulated some 
enemies. As Ridley writes, “Shale gas faces a formidable 
host of enemies in the coal, nuclear, renewable and 
environmental industries — all keen, it seems, to strangle 
it at birth.” There are those that say it pollutes drinking 
water and damages the environment. I could write this 
entire letter on this subject alone, but instead, I highly 
recommend Ridley’s report to you. It is easy reading  
and very informative. (You can find it here:  
http://www.thegwpf.org/images/stories/gwpf-reports/
Shale-Gas_4_May_11.pdf)

On this topic, Ridley leaves us a pithy comment 
worth reproducing:

All technologies have environmental 
risks. Press coverage that talks about 
“toxic,” “carcinogenic” and “radioactive” 
“chemicals” is meaningless. Vitamin A 
is toxic. A single cup of coffee contains 
more known carcinogens than the 
average American ingests from pesticide 

http://www.thegwpf.org/images/stories/gwpf-reports/Shale-Gas_4_May_11.pdf
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residues in a whole year. Bananas are 
radioactive…. The question that needs 
to be posed is always: how toxic, how 
carcinogenic, how radioactive?

In the well-considered opinion of Ridley, endorsed 
by Dyson, the answer is that shale gas poses no new or 
special risks. Contamination from agricultural run-off,  
oil spills from the transportation industry or coal mines, 
etc., is more frequent.

Of course, these debates often boil down to politics, 
not economics. If it were otherwise, the U.S. wouldn’t be 
turning so much of its corn stock into ethanol. But that 
is another matter.

Still, natural gas enjoys heavy political support of  
its own. President Barack Obama has endorsed incentives 
for natural gas-powered vehicles, for instance. As Ridley 
points out: “Gas-powered vehicles produce almost no 
particulates, 60% less volatile organics, 50% less nitrogen 
oxides and 90% less carbon monoxide, which means  
less smog, ozone and brown haze.”

Natural gas is the place to be and is my favorite 
energy source to invest in. I’m not alone in this. I already 
told you about GE. In the past, I’ve told you how power 

companies are replacing coal-fired plants with gas-burning  
ones. And I’ve related stories about how Big Oil is buying 
up natural gas acreage. Some smaller producers also know 
the value of natural gas acreage. “We are not letting 
any of our gas acreage go,” Floyd Wilson, the CEO of 
Petrohawk Energy said recently. “It’s going to be solid 
gold one day.”

I agree. And someday not too far off, either.

We own a nice collection of businesses that  
ride the coattails of natural gas. We own low-cost 
producers in Ultra Petroleum (UPL:nyse) and 
Contango (MCF:amex). We own a company that  
makes equipment for moving and storing natural gas  
in Chart Industries (GTLS:nasdaq). We own a few 
others with natural gas exposure. These should all  
prove good investments in the years ahead.

Thanks for reading.

Sincerely,

Chris Mayer

YOU MIGHT BE GETTING CAPITAL & CRISIS 2 WEEKS LATE

Along with that, you may not be getting the most out of your subscription—including alerts Chris files from his 

travels abroad with videos and photographs.
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OPEN PORTFOLIO POSITIONS

* Sold half of Brookfield Asset Management for a 113% gain, half of Flowserve for a 104% gain, half of IAMGOLD for a 124% gain, half of 

Titanium Metals for a 102% gain, half of Methanex for a 115% gain, half of Chart for a 111% gain.

**Prices adjusted to reflect stock splits and spinoffs.

Ratings System — I’ve tried to make my ratings system simple and unambiguous. The buy up to guidelines represent what I think are the 

best entry points for the stock. Hold means hold if you own it, but don’t buy it if you don’t. Sell means sell.

Note: The recommended price is the closing price on the day the recommendation is available online or via e-mail. Items in bold represent changes 

from the prior issue.

CAPITAL & CRISIS PORTFOLIO
Prices as of 6/01/11

Company/Symbol Date Rec. Current Comments Recommendation 

  Rec. Price Price

Brookfield Asset Management (BAM:nyse) 2/05 $16.13 $32.57 Real estate, power & more  Hold*

Canadian Natural Resources (CNQ:nyse)** 2/07 $25.01 $41.54 Led by the Warren Buffett of energy Hold

Loews Corp. (L:nyse) 9/07 $46.60 $41.26 Tisch family conglomerate Buy to $50

Contango Oil & Gas (MCF:amex)** 1/09 $55.15 $60.03 Peak’s cash-rich nat gas producer Buy up to $60

IAMGOLD (IAG:nyse) 2/09 $7.45 $20.56 Cheap cash-rich gold stock Hold*

Flowserve (FLS:nyse) 3/09 $44.91 $115.87 Pumps, valves and sealants  Hold*

Methanex (MEOH:nasdaq) 4/09 $10.83 $31.54 World’s largest methanol producer Hold*

Titanium Metals (TIE:nyse) 8/09 $8.53 $17.94 Simmons’ titanium producer Hold*

Chart Industries (GTLS:nasdaq) 1/10 $19.64 $47.15 Cash-rich, LNG exposure Hold*

A.O. Smith Corp. (AOS:nyse)** 6/10 $30.58 $39.90 Water heaters and filters Buy up to $40

FEMSA (FMX:nyse) 7/10 $44.24 $61.57 Mexican conglomerate Buy up to $60

Globe Specialty Metals (GSM:nasdaq) 8/10 $11.56 $21.25 Low-cost silicon metal producer Hold

Aon Corp. (AON:nyse) 11/10 $41.78 $51.48 Inflation protected royalties on risk Buy up to $48

Owens-Illinois (OI:nyse) 12/10 $28.91 $31.01 World’s largest glass container co. Buy up to $35

Contango ORE (CTGO.OB)** 12/10 $4.60 $17.00 Spinoff from Contango Oil & Gas Hold

Kronos Worldwide (KRO:nyse)** 2/11 $24.06 $29.26 Simmons’ titanium oxide play Buy up to $28

Innospec (IOSP:nasdaq) 3/11 $26.35 $32.58 Focused on fuel Buy up to $32

Ultra Petroleum (UPL:nyse) 4/11 $49.67 $47.36 Low-cost producer of natgas Buy up to $57

Covanta (CVA:nyse) NEW NEW $16.76 Creates energy from waste Buy up to $20


